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Orange County homes
are on sale. And bargain
hunters are taking advan-
tages of those discounts.

DataQuick reported
Wednesday that the median
price of an Orange County
home – or the price at the
midpoint of all sales – fell
last month to $440,000.
That’s a record 31.5 percent
price drop from the year be-
fore and the lowest median
price in Orange County
since November 2003.

Meanwhile, 2,713 homes
changed hands last month,
the U.S. market tracker re-
ported. 

While that’s 38 percent
below average for an Au-
gust, it’s almost 19 percent
more than the total in Au-
gust 2007. It was the sec-
ond straight month of sales
gains after 33 months of de-
clining transactions.

“Sales activity is still
down from the heights, but
a lot of lower-priced stuff is
moving quickly,” said Don
Readinger, president of the
Orange County Association
of Realtors. 

DataQuick attributes the
price plunge to the large
number of sales made un-
der the threat of foreclo-
sure and a “dramatic de-
cline” in homes financed
with jumbo loans, defined
until recently as loans of
$417,000 or more. 

Getting those loans be-
came more difficult and
more expensive after the
credit crunch hit last sum-
mer.

Jumbos made up 40 per-
cent of Southern California
home sales before the cred-
it crunch hit last summer,
but just 16 percent of all
sales last month, Data-
Quick reported.

“When will the housing
market hit bottom? We see
tentative signs that sales –
not prices – have hit bot-
tom,” DataQuick President
John Walsh said.

“History suggests that
few of us will time the bot-
tom (for prices) precisely,”
he added. “Foreclosure ac-
tivity remains high, credit
is still tight, affordability re-
mains strained on the coast,
and the job market is soft.
Our take remains that a lot
of buyers and sellers who
don’t have to act now are
just sitting tight, holding
out for a better time to
make their move.”

Foreclosures and “short
sales,” in which prices are
less than a home’s out-
standing mortgage, made
up a significant share of last
month’s transactions, help-
ing to depress prices.

DataQuick reported that
a third of the existing
homes sold last month were

homes repossessed by lend-
ers through foreclosure. 

More will be on the mar-
ket soon. Banks foreclosed
last month on 1,427 homes,
surpassing the record set in
July.

“The majority of the
sales I know of are either
bank-owned or short sales,”

Readinger said. “That’s
where the market is right
now.”

The traditional homesell-
ers – those with equity in
their homes – have no busi-
ness being in the market
now unless they must sell,
Readinger said. 

“They have to compete

with the bank-owned
(homes) and short sales,”
he said.

Coldwell Banker agent
Mac Mackenzie said short
sales pull down prices for all
the homes around them. As
a distressed homeowner
continues to drop his price,
others must drop their
prices to compete.

“They are the kiss of
death in the marketplace,”
Mackenzie said. “Many
homeowners are figuring
out that they’ve got to be
priced aggressively to make
sure they’re ahead of the
curve.”

Meanwhile, others are
giving up and walking away
from their homes rather
than try for even a short
sale, which requires lender
approval before the unpaid
portion of the mortgage can
be forgiven.

“There’s a lot of give-up.
A lot of people say, ‘I’m

through with it,’ ” Macken-
zie said. “You hate to see
that in people.”

Buyers shopping for bar-
gains need to be aggressive,
too. Bidding wars still are
common on homes that are
“priced right,” he said.

Jim Hergenreter, 54, a
Long Beach pool contractor
looking to invest in real es-
tate, said he’s made three
offers to buy homes – two of
them in Orange County –
but was rebuffed on all. His
newly married niece and
nephew, who are looking to
buy a starter home here
with good incomes and a
good down payment, have
been rebuffed at least 15
times, he said.

Both are looking to buy
homes for less than
$500,000, the level at which
competition among buyers
is greatest. 

“You try to put a cash of-
fer in,” he said. “One day lat-
er, they’re sold. You cannot
submit an offer.”

Forty-eight of 82 Orange
County ZIP codes saw sales
rise from the year before.
But just five of those 82 had
higher median selling
prices than a year ago: Da-
na Point’s 92629, Los Ala-
mitos’ 90720, Corona del
Mar’s 92625, Laguna
Beach’s 92651 and Newport
Beach’s 92663. 

Prices fell in 76 of the ZIP
codes.

“That’s great for home-
buyers,” Readinger said. “It
may not be good for sellers,
but it’s great for buyers.”

Lower prices open doors
Residential sales
pick up as homes
throughout most
of the county cost
less than in 2007.
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Orange County home prices and sales
The median selling price for all residences was $440,000 in August.

Prices Changes from a year ago

Median sale price Sales volume

City Aug.
% change 
from ‘07 Aug.

% change 
from ‘07

ZIP 
code

Median sale price Sales volume

City Aug.
% change 
from ‘07 Aug.

% change 
from ‘07

ZIP 
code

Changes from a year agoSales volume

Aliso Viejo 92656

Anaheim 92801

Anaheim 92802

Anaheim 92804

Anaheim 92805

Anaheim 92806

Anaheim 92807

Anaheim 92808

Brea 92821

Brea 92823

Buena Park 90620

Buena Park 90621

Corona del Mar 92625

Costa Mesa 92626

Costa Mesa 92627

Cypress 90630

Dana Point 92624

Dana Point 92629

Foothill Ranch 92610

Fountain Valley 92708

Fullerton 92831

Fullerton 92832

Fullerton 92833

Fullerton 92835

Garden Grove 92840

Garden Grove 92841

Garden Grove 92843

Garden Grove 92844

Garden Grove 92845

Huntington Beach 92646

Huntington Beach 92647

Huntington Beach 92648

Huntington Beach 92649

Irvine 92602

Irvine 92603

Irvine 92604

Irvine 92606

Irvine 92612

Irvine 92614

Irvine 92618

Irvine 92620

Ladera Ranch 92694

La Habra 90631

La Palma 90623

Laguna Beach 92651

Laguna Hills 92653

Laguna Niguel 92677

Laguna Woods 92637

Lake Forest 92630

Los Alamitos 90720

Midway City 92655

Mission Viejo 92691

Mission Viejo 92692

Newport Beach 92660

Newport Beach 92661

Newport Beach 92662

Newport Beach 92663

Newport Coast 92657

Orange 92865

Orange 92866

Orange 92867

Orange 92868

Orange 92869

Placentia 92870

Rancho Santa Margarita 92688

San Clemente 92672

San Clemente 92673

San Juan Capistrano 92675

Santa Ana 92701

Santa Ana 92703

Santa Ana 92704

Santa Ana 92705

Santa Ana 92706

Santa Ana 92707

Seal Beach 90740

Stanton 90680

Trabuco/Coto 92679

Tustin 92780

Tustin 92782

Villa Park 92861

Westminster 92683

Yorba Linda 92886

Yorba Linda 92887

Total resale houses 

Total condominiums 

Total new homes 

All homes

$434,000  -27.1% 94 62.1%

$295,000  -44.3% 32 128.6%

$340,000  -35.7% 29 52.6%

$350,000  -30.0% 68 83.8%

$340,000  -38.2% 55 129.2%

$412,500  -38.2% 22 266.7%

$480,500  -17.2% 49 188.2%

$457,500  -21.4% 20 -28.6%

$448,000  -31.6% 34 -8.1%

$573,000  -22.0% 9 800.0%

$364,000  -29.3% 50 61.3%

$380,000  -28.4% 19 35.7%

$1,650,000  3.1% 9 -55.0%

$515,000  -25.1% 44 37.5%

$502,500  -19.6% 23 -14.8%

$432,000  -18.4% 33 -17.5%

$677,500  -63.6% 13 85.7%

$775,000  0.1% 24 -33.3%

$376,000  -34.3% 13 -7.1%

$590,000  -1 1.3% 33 26.9%

$362,000  -30.4% 17 41.7%

$368,500  -28.6% 1 1 -8.3%

$375,000  -30.9% 46 17.9%

$660,000  -34.7% 18 5.9%

$380,000  -27.2% 48 71.4%

$385,000  -18.1% 25 150.0%

$358,000  -15.8% 23 53.3%

$325,000  -13.3% 22 266.7%

$505,000  -13.0% 9 -40.0%

$466,250  -28.8% 40 -21.6%

$559,000  -16.5% 24 -40.0%

$810,250  -8.4% 39 -25.0%

$706,500  -18.8% 33 -8.3%

$615,000  -6.7% 24 41.2%

$1,000,000  -13.0% 28 21.7%

$526,000  -1 1.4% 19 -5.0%

$639,000  -17.3% 12 -20.0%

$502,500  -16.7% 28 12.0%

$487,250  -17.6% 18 -10.0%

$555,000  -13.3% 21 40.0%

$664,500  -18.5% 47 2.2%

$500,000  -37.1% 62 8.8%

$358,000  -34.3% 54 74.2%

$470,500  -31.4% 8 33.3%

$1,662,500  14.8% 25 -19.4%

$365,000  -31.4% 42 50.0%

$545,000  -27.3% 68 -15.0%

$260,000  -1 1.9% 35 -18.6%

$405,000  -31.1% 71 57.8%

$837,500  2.1% 14 -30.0%

$365,500  -25.6% 2 -33.3%

$488,500  -22.0% 62 26.5%

$552,500  -7.9% 49 -7.5%

$1,219,000  -23.8% 22 -31.3%

$2,085,000  -5.2% 2 -71.4%

n/a n/a n/a n/a

$1,780,000  30.5% 14 -41.7%

$1,810,000  -33.3% 10 -56.5%

$440,000  -23.7% 16 -1 1.1%

$464,000  -25.2% 7 -36.4%

$486,000  -13.4% 31 40.9%

$349,000  -19.8% 12 33.3%

$425,000  -32.0% 42 20.0%

$350,000  -42.4% 38 -1 1.6%

$423,750  -25.0% 64 0.0%

$745,000  -23.9% 17 -26.1%

$800,000  -1 1.1% 48 -17.2%

$355,000  -57.1% 43 30.3%

$175,000  -50.9% 28 133.3%

$287,500  -39.8% 48 380.0%

$296,250  -45.1% 54 1 16.0%

$679,000  -16.2% 41 41.4%

$400,000  -36.0% 28 100.0%

$235,000  -47.5% 64 204.8%

$681,000  -27.9% 10 25.0%

$315,500  -22.5% 32 68.4%

$81 1,500  -10.8% 38 -24.0%

$329,000  -43.0% 43 138.9%

$735,000  -9.0% 27 -38.6%

$1,180,000  -7.7% 7 40.0%

$455,000  -21.9% 59 90.3%

$665,000  -1 1.3% 53 26.2%

$675,000  0.0% 21 10.5%

$500,000  -29.6% 1,848 34.4%

$310,000  -31.0% 731 24.7%

$456,500  -25.5% 134 -58.6%

$440,000  -31.5% 2,713 18.7%

-31.0%
 Condos

-29.6%
Resale 

houses

-25.5%
New 

homes

24.7%
Resale  

condos

34.4%
Resale 

houses

-58.6%
New 

homes
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Foreclosures push sales up, pull prices down
Southern California home sales were higher than a year ago for the second consecutive month, but
prices fell to late 2003 levels. Sales were up the most in Riverside and Orange counties. Los Angeles
was the only county in the region to see sales fall from August 2007. Foreclosures accounted for
46 percent of all resales in the region. In Riverside County, foreclosed homes represented 65 percent
of all homes sold last month.

Area Median price vs. 2007 Sales vs. 2007
Los Angeles County $380,000 -30.9% 6,1 38 -7.7%
Orange County $440,000 -3 1.5% 2,7 1 3 1 8.7%
Riverside County $247,450 -37.3% 4,078 43.9%
San Bernardino County $2 1 5,000 -40.3% 2,439 1 6.4%
San Diego County $350,000 -26.3% 3,1 48 1.4%
Ventura County $400,000 -30.4% 850 7.7%
Southern California $330,000 -34.0% 1 9,366 9.1%

Source: DataQuick
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SETTLING FOR LESS:
Sellers of an Anaheim Hills
home say they’ve chopped
the price.
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Coldwell Banker agent Mac Mackenzie said short sales pull down prices for all
the homes around them. As a distressed homeowner continues to drop his price,
others must drop their prices to compete.
“They are the kiss of death in the marketplace,” Mackenzie said. “Many
homeowners are figuring out that they’ve got to be priced aggressively to make sure they’re ahead of the curve.”
Meanwhile, others are giving up and walking away from their homes rather
than try for even a short sale, which requires lender approval before the unpaid portion of the mortgage can
be forgiven.
“There’s a lot of give-up. A lot of people say, ‘I’m through with it,’ ” Mackenzie
said. “You hate to see that in people.”
Buyers shopping for bargains need to be aggressive, too. Bidding wars still are
common on homes that are “priced right,” he said. Jim Hergenreter, 54, a
Long Beach pool contractor looking to invest in real estate, said he’s made three
offers to buy homes – two of them in Orange County – but was rebuffed on all. His newly married niece and nephew, who are looking to buy a starter home here with good incomes and a
good down payment, have been rebuffed at least 15 times, he said.
Both are looking to buy homes for less than $500,000, the level at which
competition among buyers is greatest.
“You try to put a cash offer in,” he said. “One day later, they’re sold. You cannot
submit an offer.”




