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To RSVP or for more information,
call 888-CU-APPLY or visit us
online at www.chapman.edu/mft

Chapman University is accredited by and is a member of the Western Association of Schools and Colleges. Teacher training and credential programs are accredited by the California Commission on Teacher Credentialing.
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Orange County home prices and sales

The median selling price for all residences was $440,000 in August.

Sales volume Changes from a year ago

34.4% 24.1% -58.6%
Resale Resale New
houses condos homes
Median sale price  Sales volume
ZIp % change % change
code Aug. from‘'07  Aug.  from ‘07
92651 $1,662,500 | 14.8% 25 -19.4%
92653 $365,000 -31.4% 42 50.0%
92617 $545,000 21.3% 68 -15.0%
92637 $260,000 11.9% 35 -18.6%
92630 $405,000 -311% Il 57.8%
90720  $837,500 21% 14 -30.0%
92655 $365,500 -25.6% 2 -33.3%
92691 $488,500 -22.0% 62 26.5%
92692 $552,500 -19% 49 -1.5%
92660  $1,219,000 -23.8% 22 -31.3%
92661 $2,085,000 | -5.2% 2 -11.4%
92662 n/a n/a n/a n/a
92663 $1780,000 | 30.5% 14 -41.1%
92657 $1,810,000 -33.3% 10 -56.5%
92865  $440,000 23.1% 16 111%
92866  $464,000 -25.2% 7 -36.4%
92867  $486,000 -13.4% 31 40.9%
92868  $349,000 -19.8% 12 33.3%
92869  $425,000 -32.0% 42 20.0%
92870 $350,000 -42.4% 38 11.6%
argarita 92688  $423,750 -250% 64 0.0%
92672 $745,000 -23.9% 17 261%
926713 $800,000 111% 48 -172%
rano 92675  $355,000 -571% 43 30.3%
92701 $175,000 -50.9% 28 133.3%
92703 $287,500 -39.8% 48 380.0%
92704 $296,250 -451% 54 116.0%
92705  $679,000 16.2% 4 41.4%
92706 $400,000 -36.0% 28 100.0%
92107 $§235,000 -475% 64 204.8%
90740  $681,000 219% 10 25.0%
90680  $315,500 22.5% 32 68.4%
92679 $811,500 -10.8% 38 -24.0%
92780 $329,000 -43.0% 43 138.9%
92782 $735,000 -9.0% 27 -38.6%
92861 $1180,000 1% 7 40.0%
92683 $455,000 -21.9% 59 90.3%
92886  $665,000 11.3% 53 26.2%
92887  $675,000 0.0% 21 10.5%
ses $500,000 -29.6% 1848  34.4%
iums $310,000 -31.0% 731 24.1%
S $456,500 -25.5% 134 -58.6%
$440,000 -31.5% 2,713 18.7%
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with  the  bank-owned
(homes) and short sales,”
he said.

Coldwell Banker agent
Mac Mackenzie said short
sales pull down prices for all
the homes around them. As
a distressed homeowner
continues to drop his price,
others must drop their
prices to compete.

“They are the kiss of
death in the marketplace,”
Mackenzie said. “Many
homeowners are figuring
out that they’'ve got to be
priced aggressively to make
sure they’re ahead of the
curve.”

Meanwhile, others are
giving up and walking away
from their homes rather
than try for even a short
sale, which requires lender
approval before the unpaid
portion of the mortgage can
be forgiven.

“There’s a lot of give-up.
A lot of people say, I'm

Lower prices open doors

BRUCE CHAMBERS, THE REGISTER
SETTLING FOR LESS:
Sellers of an Anaheim Hills
home say they've chopped
the price.
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through with it,” ” Macken-
zie said. “You hate to see
that in people.”

Buyers shopping for bar-
gains need to be aggressive,
too. Bidding wars still are
common on homes that are
“priced right,” he said.

Jim Hergenreter, 54, a
Long Beach pool contractor
looking to invest in real es-
tate, said he’s made three
offers to buy homes - two of
them in Orange County -
but was rebuffed on all. His
newly married niece and
nephew, who are looking to
buy a starter home here
with good incomes and a
good down payment, have
been rebuffed at least 15
times, he said.

Both are looking to buy
homes for less than
$500,000, the level at which
competition among buyers
is greatest.

“You try to put a cash of-
ferin,” he said. “One day lat-
er, they’re sold. You cannot
submit an offer.”

Forty-eight of 82 Orange
County ZIP codes saw sales
rise from the year before.
But just five of those 82 had
higher median selling
prices than a year ago: Da-
na Point’s 92629, Los Ala-
mitos’ 90720, Corona del
Mar’s 92625, Laguna
Beach’s 92651 and Newport
Beach’s 92663.

Prices fell in 76 of the ZIP
codes.

“That’s great for home-
buyers,” Readinger said. “It
may not be good for sellers,
but it’s great for buyers.”

CONTACT THE WRITER:
714-796-7734 or
jcollins@ocregister.com
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Ph.D. in Education
“"Changing education.
Changmg the world.

It’s your perfect opportunity to learn
about our Ph.D. in Education degree
program. This program is designed to
prepare professionals to meet the
shortage of and growing demand for
university-level faculty, researchers
and policymakers in three key fields:
Cultural & Curricular Studies, Disability
Studies and School Psychology.

ATTEND OUR PH.D IN EDUCATION
INFORMATION SESSION

Thursday, October 2, 7 p.m.
Argyros Forum, Room 209

To RSVP or for more information,
call 877-763-CHAP or visit us
online at www.chapman.edu/ces/phd
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Coldwell Banker agent Mac Mackenzie said short sales pull down prices for all
the homes around them. As a distressed homeowner continues to drop his price,
others must drop their prices to compete.
“They are the kiss of death in the marketplace,” Mackenzie said. “Many
homeowners are figuring out that they’ve got to be priced aggressively to make sure they’re ahead of the curve.”
Meanwhile, others are giving up and walking away from their homes rather
than try for even a short sale, which requires lender approval before the unpaid portion of the mortgage can
be forgiven.
“There’s a lot of give-up. A lot of people say, ‘I’m through with it,’ ” Mackenzie
said. “You hate to see that in people.”
Buyers shopping for bargains need to be aggressive, too. Bidding wars still are
common on homes that are “priced right,” he said. Jim Hergenreter, 54, a
Long Beach pool contractor looking to invest in real estate, said he’s made three
offers to buy homes – two of them in Orange County – but was rebuffed on all. His newly married niece and nephew, who are looking to buy a starter home here with good incomes and a
good down payment, have been rebuffed at least 15 times, he said.
Both are looking to buy homes for less than $500,000, the level at which
competition among buyers is greatest.
“You try to put a cash offer in,” he said. “One day later, they’re sold. You cannot
submit an offer.”




